
7-Eleven-15-Year Corporate Net Lease

Taqueria Los Cuates - Recently Renewed for 10 years

Located in Southeast Dallas, 7 Miles from Downtown 

Buckner Blvd is Key Industrial Corridor with 53,472 VPD

0.4 Mile to C F Hawn Freeway 

7-Eleven Multi Tenant Building

$6,696,000 | 5.00% CAP
440 South Buckner Boulevard Dallas, TX 75217 (DFW)

Rare 10% Rent Increases Every 5 Years on 7-Eleven

CLICK FOR 

AERIAL VIDEO

https://youtu.be/F2hndrLf0uA


2 SECURE NET LEASE

7-Eleven, Inc., the Irving, Texas-based C-Store chain, operates, 

franchises and/or licenses almost 70,000 stores in 17 countries,

including more than 12,000 locations in North America, making 

it the largest retailer in the world. 
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INVESTMENT OVERVIEW
DALLAS, TX7-ELEVEN MULTI TENANT BUILDING
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$6,696,000

5.00% CAP

$334,781

NOI

±0.593 AC

Land Area

2012 /2019

Year Built / Renovated

Lease Type

Net Lease

7-Eleven - 15-Year Corporate Net Lease. Rare with 10% 

rent increases every 5-years, starting year 6 in primary 

term and year 16 in options.

Strategically located along Buckner Blvd/TX Loop 12, a 

key industrial corridor of Dallas, with 53,472 VPD. Adjacent 

to C F Hawn Freeway with 92,120 VPD. 

Taqueria Los Cuates - Recently renewed for 10 years 

showing strong commitment to the property.

The Dallas-Fort Worth Metroplex is home to over 25 

Fortune 500 Companies, including: Exxon Mobile, 

McKesson, AT&T, American Airlines, Southwest Airlines, 

Texas Instruments and Kimberly-Clark.

7-Eleven is the Largest Convenience Store Chain in the 

World. With over 68,000 locations, worldwide, 8,500+ of 

those in the US. 2018 Revenue was nearly $100 Billion. 

This information has been secured from sources we believe to be reliable but we 

make no representations or warranties, expressed or implied, as to the accuracy 

of the information. Buyer must verify the information and bears all risk for any 

inaccuracies.

Executive Vice President
(214) 915-8888

mscow@securenetlease.com

Matthew Scow

CONTACT FOR DETAILS

±5,491 SF

Building Area

100%**

Occupancy

*LL responsible for roof & structure; tenants reimburse pro-rata share 

of taxes insurance, cam and management fee (on suites 103 & 105).

**Seller leasing suite 105 for 3 years from closing
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7-Eleven 3,379 61.54% Oct - 19 Sep - 34 Yr 1 - 5

Yr 6 - 10

Yr 11 - 15

$21,762

$23,938

$26,332 

$261,143

$287,257

$315,983

$77.28 

$85.01 

$93.51  

Net*
Four (4) Five (5) Year 

Options with 10% 

Increases

Taquería- Los Cuates - Suite 

103
1,150 20.94% May - 21 Apr - 31 Yr 1 - 5

Yr 6 - 10

$3,500 

$3,850  

$42,000 

$46,200

$36.52 

$40.17

Net*
Two (2) Five (5) Year 

Options with 10% 

Increases

Master Lease - Suite 105 962 17.52% Upon Closing 3 Years Yr 1 - 3 $3,000 $36,000 $37.42 Net* Leaseback by Seller

TOTALS 5,491 100% $28,262 $339,143

TENANT SQUARE FEET GLA
LEASE TERM

BEGIN                     END
TERM

RENT 

MONTHLY

RENT 

ANNUALLY
PSF LEASE TYPE OPTIONS / NOTES

*Landlord responsibilities include roof, structure, and non-7-Eleven Trash area

* 7-Eleven reimburses Landlord for property taxes and insurance based on pro-rata share, 7-11 maintains their Premises, their Exclusive Areas and the Common Area.

*Suite 103 & 105 reimburses Landlord for taxes, insurance, CAM, management fees (based on pro -rata share of building) 

DALLAS, TX7-ELEVEN MULTI TENANT BUILDING
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Sale Price $6,696,000

Capitalization Rate 5.00%

Total Rentable (Square Feet) 5,491±

Scheduled Base Rental Revenue $339,142.80

CAM Reimbursement Revenue $6,560.47

Real Estate Tax Reimbursement Revenue $26,550.37

Insurance Reimbursement Revenue $2,726.29

Management Reimbursement Revenue (15% - Suite 103 & 105) $2,416.92

Effective Gross Revenue $377,396.85

OPERATING EXPENSES

CAM Expenses $6,560.47

Real Estate Taxes $26,550.37

Insurance $7,088.10

Management Fee (Suite 103 & 105) $2,416.92

Total Operating Expenses $42,615.86

Equals: Net Operating Income $334,780.99

DALLAS, TX7-ELEVEN MULTI TENANT BUILDING
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TENANT OVERVIEW

SECURE NET LEASE

DALLAS, TX7-ELEVEN MULTI TENANT BUILDING
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7-Eleven
Lessee: 7-Eleven, Inc.

7-Eleven is now part of an international chain of convenience 

stores, operating under Seven-Eleven Japan Co., Ltd., and 

surpassed McDonald’s in 2007 as the world’s largest retailer.

7-Eleven is also one of the nation's largest independent gasoline retailers. 

The company's largest markets are in the United States, Canada, the 

Philippines, Hong Kong, Taiwan, Malaysia and Thailand. 7-Eleven 

Accolades include: Ranked #1 on Entrepreneur magazine’s Top Global 

Franchises List; #1 spot on Entrepreneur magazine’s Franchise 500’s Top 

10 Most Popular Retail Companies, and #2 in Forbes magazine’s Top 20 

Franchises to Start; No. 2 on FranchiseRanking.com for Best Convenience 

Store Franchise Company USA, and among GI jobs magazine’s Top 100 

Military Friendly Employers.

7-eleven.com

$5.1 B

R E V E N U E

C R E D I T  R A T I N G

AA-

T O T A L  L O C A T I O N S

70,000

http://7-eleven.com
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IN THE NEWS
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For 91 years, 7-Eleven Inc. has often been on the cutting edge of 

major trends across the convenience store industry.

Whether it was the company’s launch of the first self-serve soda 

fountain, 24/7 store hours, coffee sold in to- go cups, or the first self-

serve gas pumps and ATMs installed at a c-store, 7-Eleven can count 

many “firsts.” The biggest, of course, occurred in 1927. Convenience 

retailing got its start when employee “Uncle Johnny” Jefferson Green 

approached a young Joe C. Thompson of the Southland Ice Co. about

selling bread, milk and eggs from the front dock of an ice house. With 

success comes growth. Today, a new 7-Eleven store opens somewhere in 

the world every 3.5 hours. Convenience remains in high demand.

Since he was appointed president and CEO of 7-Eleven in 2005, DePinto has led 

the charge of building long-term sustainable growth in part by implementing 

programs designed to satisfy its franchisees and its customers. 

DAVID BENNETT, OCTOBER 12, 2018 (CSTORE DECISIONS)

The Irving, Texas-based c-store chain, a subsidiary of Seven & I 

Holdings Co., operates, franchises and/or licenses more than 

67,000 stores in 17 countries, including more than 11,800 

locations in North America, making it the largest convenience 

retailer in the world. President and CEO Joe DePinto recently 

shared with Convenience Store Decisions his take on the 

headwinds and disruption in the c-store and retail environment 

and how 7-Eleven is not only addressing the complex business 

challenges now, but also how the company plans to maintain its 

leadership position in the industry, going forward.

EXPLORE ARTICLE

7-Eleven Inc. President and CEO Joe DePinto took to Twitter to 

share with the world that the convenience store retailer reached a 

milestone: the company hit $1 billion in private brand annual 

sales.

7-Eleven — which operates, franchises and/or licenses more than 71,800 

stores in 17 countries, including 12,000 in North America — began its 7-

Select private brand line in 2008 with just 87 items. Thirteen years later, 

the retailer now offers roughly 1,500 in-store items under two private 

brand lines, 7-Select and 24/7 Life by 7-Eleven.

Driven by the combination of its customers' desires, market trends and products 

that will most benefit its franchisees, 7-Eleven looks at categories where it feels 

there is untapped potential to determine which products to add to its private 

brand roster.

"But every product we consider for 7-Select must pass a high hurdle before we 

are going to offer it," Amy Werth, senior director of private brands for 7-Eleven, 

told Convenience Store News. "We must be confident that we have created 

something that is better than or equal to competing national brands, and we 

want to be able to offer it at a price that is more affordable." 

DANIELLE ROMANO, MARCH 03, 2021 (CONVENIENCE STORE NEWS)

The change in consumers' shopping patterns during the 

pandemic has reiterated the need for brands to offer value to 

customers.

EXPLORE ARTICLE

7-Eleven Reaches $1B Milestone in 

Private Brand Sales

Positioning 7-Eleven for the Future

DALLAS, TX7-ELEVEN MULTI TENANT BUILDING

https://cstoredecisions.com/2018/10/12/positioning-7-eleven-for-the-future/
https://cstoredecisions.com/2018/10/12/positioning-7-eleven-for-the-future/
https://cstoredecisions.com/2018/10/12/positioning-7-eleven-for-the-future/
https://csnews.com/7-eleven-reaches-1b-milestone-private-brand-sales
https://csnews.com/7-eleven-reaches-1b-milestone-private-brand-sales
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7-ELEVEN - LEASE OVERVIEW

SECURE NET LEASE

This information has been secured from sources we believe to be reliable but we make no representations 

or warranties, expressed or implied, as to the accuracy of the information. Buyer must verify the information

and bears all risk for any inaccuracies.
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DALLAS, TX7-ELEVEN MULTI TENANT BUILDING

Initial Lease Term
15 Years, Plus Four, 5 - Year Options to 

Renew

Projected Rent Commencement October 2019

Projected Lease Expiration September 2034

Lease Type Corporate Net Lease

Rent Increases
10% bumps every 5 years, In Primary Term & 

Options

Annual Rent Years 1-5 $261,142.80

Annual Rent Years 6-10 $287,257.08

Annual Rent Years 11-15 $315,982.79

Option 1 $347,581.07

Option 2 $382,339.17

Option 3 $420,573.09

Option 4 $462,630.40
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SUBJECT PROPERTY
440 South Buckner Boulevard
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SITE OVERVIEW

SECURE NET LEASE

NEIGHBORING RETAILERS

• Family Dollar

• McDonald's

• Subway

• AutoZone Auto Parts

• O'Reilly Auto Parts

• Dollar Tree

• Goodwill Store

• CVS

• Sonic Drive-In

• Circle K
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Year Built 2012 / 2019

Building Area ±5, 491 SF

Land Area ±0.593 AC

DALLAS, TX7-ELEVEN MULTI TENANT BUILDING
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LOCATION OVERVIEW

SECURE NET LEASE

1. UT Southwestern Medical Center (17,000)

2. Staff Force, Inc. (5,000)

3. Eyecare Services Partners Holdings LLC (3,400)

4. County of Dallas (3,000) 

5. Children's Health Clinical Operations (2,000)

6. Northrop Grumman Systems Corporation (2,000)

13. Potter Concrete of Houston, Inc. (1,200)

14. Equinix LLC (1,200)

15. Banctec, Inc. (1,100)

Population 13,333 97,113 196,467

Households 3,763 26,790 57,725

Average Household Income US$44,841 US$54,260 US$55,966

Total Household Expenditure $152.74 MM $1.23 B $2.71 B

Demographics 1 Mile 3 Mile 5 Mile

7. AT&T Corp. (2,000)

8. Dallas Market Center Development Company, Ltd. (1,500) 

9. AT&T Corp. (1,500)

10. United States Postal Service (1,500)

11. County of Dallas (1,200)

12. Unisys (1,200) 

ECONOMIC DRIVERS (NUMBER OF EMPLOYEES)
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DALLAS, TX7-ELEVEN MULTI TENANT BUILDING
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LOCATION OVERVIEW

SECURE NET LEASE

Dallas is the 3rd largest city in Texas and the ninth-largest in 

the United States.

The city's prominence arose from its historical importance as the 

center for the oil and cotton industries, and its position along 

numerous railroad lines.

With the advent of the interstate highway system in the 1950's and 1960's, Dallas 

became an east/west and north/south focal point of the interstate system with the 

convenience of four major interstate highways in the city.

Dallas developed a strong industrial and financial sector, and a major inland port, 

due largely to the presence of Dallas/Fort Worth International Airport, one of the 

largest and busiest airports in the world. Dallas was ranked the #13 out of 500 

"Most Innovative Cities in the World" in 2019 by 2thinknow and the #9 "Best 

Performing City" by Milken Institute in 2020. Dallas has more shopping centers per 

capita than any other city in the United States and is also home to two super 

regional center malls, the Dallas Galleria and NorthPark Center, which is the 2nd 

largest mall in Texas. The DFW Metroplex also contains the largest Information 

Technology Industry base in the state (often referred to as Silicon Prairie or the 

Telecom Corridor), due to the large number of corporate IT projects and the 

presence of numerous electronics, computing and telecommunications firms. The 

Telecom Corridor located just north of Dallas in Richardson is home to more than 

5,700 companies including Texas Instruments which employs over 10,000 people. 

HP Enterprises, Dell Services, i2, AT&T, Ericsson and Verizon also have 

headquarters or major operations in and around Dallas.

Dallas is home to the 3rd largest concentration of Fortune 500 

companies in the country and is the economic center of the DFW 

Metroplex. 

1.35 M
Population

$52,210
Median Household Income

Dallas
Texas
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In 2019, Dallas-Fort Worth 

ranked the #1 area in the 

country for total job growth 

(127,600) in the year.

#1

Dallas-Fort Worth was 

ranked the #2 "Fastest 

Growing Economy" by 

Forbes in 2019.

#2

DALLAS, TX7-ELEVEN MULTI TENANT BUILDING
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DALLAS, TX7-ELEVEN MULTI TENANT BUILDING

Forbes lists Dallas Top 10 Best 
Cities for Business and Careers

Dallas ranked 10th on the prestigious Best Places for Business and Careers list 

published by Forbes magazine.

Forbes based its ranking on past and projected job growth, costs of business and living, 

income growth, educational attainment and projected economic growth. It also factored in 

such things as crime rates, cultural and recreational opportunities and net migration 

patterns. Also, the magazine looked at the number of highly ranked universities in an area.

(PLANO ECONOMIC DEVELOPMENT)

“Our look at America’s Best Places for Business showcases the stark contrast 

between Texas—with its low-cost, pro-business regulatory environment (5 cities 

among the top 25)—and overregulated and wildly expensive California.

Texas was one of the last economies to succumb to the recession and one of the first to 

bounce back, while California is limping along with an unemployment rate of 11.7%” wrote 

Badenhausen of Forbes.

EXPLORE ARTICLE

Dallas-Fort Worth could see biggest 
population surge in U.S. through 
2029

Dallas-Fort Worth is expected in this decade to once again lead the nation’s metro 

areas for the number of new residents.

From 2020 through 2029, DFW is projected to tack on another 1,393,623 residents, 

Cushman & Wakefield says. For the second decade in a row, that would be the highest 

number of new residents for any metro area, the company says. By comparison, the 

Oklahoma City metro area was home to nearly 1.4 million people in 2018.

For DFW, the 2020-29 forecast would represent a population growth rate of 17.9 percent, 

down from 20.9 percent for 2010 through 2019, Cushman & Wakefield says.

As of July 2018, the Census Bureau estimated 7,539,711 people lived in DFW. Under the 

Cushman & Wakefield scenario, DFW’s population would swell to about 9 million by the 

time the calendar flips to 2030.

JOHN EGAN, JANUARY 09, 2020 (CULTUREMAP DALLAS)

New data from commercial real estate services company Cushman & Wakefield shows 

DFW gained 1,349,378 residents from 2010 through 2019. In terms of the number of new 

residents tallied during the past decade, DFW ranked first among U.S. metro areas, the 

data indicates.

EXPLORE ARTICLE

The favorable business climate and available tech talent in Dallas has made it 

one of the top startup markets in the U.S., which further incentivizes 

companies to move to the area

https://www.planotexas.org/327/Dallas-Top-10-Best-Cities-for-Business-a
https://dallas.culturemap.com/news/city-life/01-09-20-dfw-lead-population-growth-2020-2029-cushman-wakefield/
https://dallas.culturemap.com/news/city-life/01-09-20-dfw-lead-population-growth-2020-2029-cushman-wakefield/


DALLAS-FORT WORTH METRO

14 SECURE NET LEASE

M
A
P

SUBJECT PROPERTY
440 South Buckner Boulevard

DALLAS, TX7-ELEVEN MULTI TENANT BUILDING
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Dallas
Office

Los Angeles
Office

10000 N Central Expressway

Suite 200

Dallas, TX 75231

(214) 522-7200

123 Nevada Street

El Segundo, CA 90245 

(424) 224-6430 

CALL FOR ADDITIONAL INFORMATION

Executive Vice President

(214) 915-8888

mscow@securenetlease.com

Matthew Scow

CALL FOR ADDITIONAL INFORMATION



16 SECURE NET LEASE

Approved by the Texas Real Estate 

Commission for Voluntary Use

Texas law requires all real estate licensees to give the following 

information about brokerage services to prospective buyers, tenants, 

sellers and landlords.

Information about brokerage services

Before working with a real estate broker, you should know that the 

duties of a broker depend on whom the broker represents. If you are a

prospective seller or landlord (owner) or a prospective buyer or tenant 

(buyer), you should know that the broker who lists the property for 

sale or lease is the owner’s agent. A broker who acts as a subagent 

represents the owner in cooperation with the listing broker. A broker 

who acts as a buyer’s agent represents the buyer. A broker may act 

as an intermediary between the parties if the parties’ consent in writing. 

A broker can assist you in locating a property, preparing a contract or

lease, or obtaining financing without representing you. A broker is 

obligated by law to treat you honestly.

If the broker represents the owner

The broker becomes the owner’s agent by entering into an agreement 

with the owner, usually through a written – listing agreement, or by 

agreeing to act as a subagent by accepting an offer of subagency 

from the listing broker. A subagent may work in a different real estate 

office. A listing broker or subagent can assist the buyer but does not 

represent the buyer and must place the interests of the owner first. 

The buyer should not tell the owner’s agent anything the buyer would 

not want the owner to know because an owner’s agent must disclose 

to the owner any material information the owner knows.

TEXAS DISCLAIMER

A broker may act as an intermediary between the parties if the broker 

complies with The Texas Real Estate License Act. The broker must 

obtain the written consent of each party to the transaction to act as 

an intermediary. The written consent must state who will pay the broker 

and, in conspicuous bold or underlined print, set forth the broker’s 

obligations as an intermediary. The broker is required to treat each 

party honestly and fairly and to comply with The Texas Real Estate 

License Act. A broker who acts as an intermediary in a transaction:

If the broker represents the buyer

The broker becomes the buyer’s agent by entering into an agreement 

to represent the buyer, usually through a written buyer representation 

agreement. A buyer’s agent can assist the owner but does not represent 

the owner and must place the interests of the buyer first. The owner 

should not tell a buyer’s agent anything the owner would not want the 

buyer to know because a buyer’s agent must disclose to the buyer any

material information known to the agent.

If the broker acts as an intermediary

With the parties’ consent, a broker acting as an intermediary between 

the parties may appoint a person who is licensed under The Texas 

Real Estate License Act and associated with the broker to communicate

with and carry out instructions of one party and another person who is

licensed under that Act and associated with the broker to communicate

with and carry out instructions.

• Shall treat all parties honestly

• May not disclose that the owner will accept a price less than the 

asking price 

• Submitted in a written offer unless authorized in writing to do so 

by the owner; 

• May not disclose that the buyer will pay a price greater than the 

price submitted in a written offer unless authorized in writing to 

do so by the buyer; and 

• May not disclose any confidential information or any information 

that a part specifically instructs the broker in writing not to disclose

unless authorized in writing to disclose the information or required

to do so by The Texas Real Estate License Act or a court order or 

if the information materially relates to the condition of the property.

DALLAS, TX7-ELEVEN MULTI TENANT BUILDING


